
Professional Amazon PPC Agency to Manage Your Campaigns
Running successful Amazon PPC campaigns requires more than just setting up ads—it takes
strategy, constant optimization, and an understanding of how Amazon’s marketplace works.
Many sellers struggle to scale their campaigns effectively, often spending more than they earn.
That’s where working with a professional Amazon PPC agency becomes essential.
In this case study, we’ll explore how SpectrumBPO Ecommerce Growth Agency in
Richardson helped a mid-sized Amazon seller in the home goods niche transform their PPC
performance. With a mix of expertise, data-driven strategy, and hands-on management,
SpectrumBPO turned a struggling campaign into a growth engine.
The Challenge
The seller was investing around $20,000 per month on Amazon ads but was stuck with a high
ACoS (Advertising Cost of Sale) of 45%. Their main issues were poor keyword targeting,
unoptimized bids, and lack of data analysis. They had tried managing campaigns in-house but
lacked the technical expertise to make meaningful improvements.
That’s when they turned to SpectrumBPO for a complete PPC campaign overhaul. The
agency’s pay per click specialist pay per click specialist stepped in to audit existing campaigns
and map out a new growth plan.
The Solution
SpectrumBPO started with a comprehensive audit of the client’s PPC structure, identifying
wasted spend on irrelevant keywords and missed opportunities in high-converting search
terms. Their team restructured campaigns, segmented keywords based on match types, and
introduced Sponsored Brands and Sponsored Display ads for more visibility.
A big part of the strategy was bid optimization. Instead of using flat bids across all keywords,
SpectrumBPO’s experts applied a tiered bidding strategy, adjusting bids based on keyword
performance, competition, and time of day. Advanced analytics and A/B testing were also used
to refine ad creatives and improve click-through rates.
Two months into management, the seller saw a major turnaround—ACoS dropped from 45% to
27%, sales increased by 38%, and overall ad efficiency improved significantly. The client also
gained valuable insights from detailed reporting that SpectrumBPO provided weekly.
Why SpectrumBPO Stands Out
Unlike agencies that focus only on short-term gains, SpectrumBPO emphasizes sustainable
growth. Their team doesn’t just manage campaigns; they educate clients on how to understand
performance metrics and make smarter decisions for long-term success.

https://spectrumbpo.com/amazon-advertising-services/


As a trusted Amazon Agency Amazon Agency, SpectrumBPO brings together specialists in
advertising, account management, and product optimization. This holistic approach ensures
that PPC is not treated as an isolated service but as part of a bigger growth strategy.
The Results

 38% increase in monthly sales within 2 months
 ACoS reduced from 45% to 27%
 Improved keyword targeting and ad relevancy
 Higher ROI with optimized ad spend

Final Thoughts
For Amazon sellers who feel stuck with underperforming ads, partnering with a professional
Amazon PPC agency like SpectrumBPO can make all the difference. With the right strategy,
expertise, and continuous optimization, PPC can shift from being a cost burden to a scalable
driver of sales.
If you’re looking for real results, SpectrumBPO’s proven track record shows that expert
management can completely change the trajectory of your Amazon business.
useful resources : guide to optimizing walmart listings

https://spectrumbpo.com/full-spectrum-account-management/
https://spectrumbpo.com/guide-to-optimizing-walmart-listings/

